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Balance to Buy™ Pro Tip – Salesperson YTD Comparison Report 
OBJECTIVE:  Analyzing Salesperson performance on a year to date basis. 

Solution:  A Year to Date, Period Report for Salespeople. (Reminder: this type of report can be run for Vendors, 
Categories, Levels, etc.) 

Step 1:  Under the Summary-Detail Reports tab, select Sales Associate 

 

Step 2:  To compare the Year to Date performance for salespeople, change the Sales Start Date to 1/1/2015, leave the 
Sales End Date to the default date.  (this will  work for as far back as we have been receiving your data.) 

Step 3:  In the By Period box, select YTD.  Keep the Summarize Sales Associate box checked and then Apply Filters 

 

The report will now show each of your Sales Associates, compare their sales for the last 3 years on a Year to Date basis, 
units sold, average ticket, the gross profit and gross profit percentage. 

 


